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The Pre-purchase Exam —

Some General Guidehnes
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The veterinarian should always represent the buyer. At times, situations 1;:em aerllii:3 S»Vf}rlsrrs :lh Zie:nanan Is
asked to vet one of his own client’s horses. Most veterinarians Pr'efer i CES buyer after th lases
because it may be viewed as a conflict of interest should a condltlop be reppxted by_ eb lzluse . hoer " e: In tis
Slituation it could be thought that the veterinarian was reluctant to disclose information be 3¢ Was being
sold by his or her client. ; i i i

y In addition, I explain to my clients (the sellers) that they have. noihmg tcz‘ga.m byhhavmg TrEe €Xamine thejr
horses for prepurchase. Iam thorough and nearly always find something “wrong” with a horse. This can only be of
value to the buyer, not to the seller. . : 3 :

Who needs a prepurchase examination? This question is a phllosophlcal and €conomic one with no clegy
set of rules or guidelines. It represents a decision made by the buyer(s), trainer, and/or investor(s). In general, the
more an animal costs, the more you “need” a prepurchase examination. I strongly recommend prepurchase examg
for investment horses and any horse of justifying value that will be resold. Buyers who are very busy, who recreate

heavily with their horses, are competitive, and who develop strong emotional bonds will benefit from a prepurchase
exam.
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The prepurchase exam is a fact-finding mission. It also has a predictive mission. Because Veterinarians dg
not own crystal balls, these two missions should remain distinctly separate. We look at the horse’s current physical
status vs. what the horse might develop in the future.

The following are some general guidelines about prepurchase examinations:

1. A veterinarian cannot guarantee or warranty an animal used for any purpose.
2. Never, ever “rush” a prepurchase exam. Allow the veterinarian to be deliberate, thoughtful and thorough.

3. Consider the veterinarian as an advisor and a consultant. Do not €Xpect a veterinarian to “pass” or “fajl” 3
horse after the examination.

4. The decision to purchase a horse is

5. The veterinarian should not be inv
clients that they offer less than the
financial risk.

6. Tems likp “in my opinion”, “I cannot predict the future”, or “1 do not know” are appropriate for your
veterinarian to use and should be expected.
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10. The buyer should b Dresented wiy 0 not be afraid to yge a radiologist if necessary.
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